Woodlands has a way of turning “future plans” into real buying momentum. Even before a showflat opens, you
can feel the market moving when an EC site is confirmed, when developers start taking enquiries, and when

buyers begin comparing new launches against what's already lived-in, resale-accessible, and rental-proven.

That background matters right now because Woodlands Drive 17 is no longer just a rumour. The EC land parcel
there has an official tender outcome, and amid all the noise buyers usually see, one name keeps showing up in
developer material: WYNWOOD GRAND, positioned as an upcoming Executive Condominium at Woodlands
Drive 17 under City Developments Limited (CDL).

If you're trying to understand what “recent EC transactions” might mean for your next decision, the key is to look
at how these events typically ripple through buyer sentiment, pricing expectations, and timing. Below, I'll walk
through what is confirmed, what you can reasonably infer, and what you should still treat as unknown until
official updates land, including WYNWOOD GRAND pricing, WYNWOOD GRAND floor plans, and any
WYNWOOD GRAND brochure or preview details.

What's officially confirmed about Woodlands Drive 17 EC

The starting point is the HDB tender result. HDB's final tender outcome confirms the Woodlands Drive 17 EC
site was launched on 16 October 2025 and awarded on 20 January 2026 for S$484 million to Sim Lian Land

and Sim Lian Development.
That's an important market signal for two reasons.

First, it closes the "will it happen” question. When a tender is awarded, the site is committed, and that usually

accelerates the flow of project information from multiple channels, including developer enquiries and marketing.

Second, it gives you a sense of how EC supply at a particular address tends to be planned. HDB's coverage of the
Woodlands Drive 17 site also includes technical parameters such as the site area (26,979.9 sqm), maximum
GFA (56,658 sqm), maximum building height (61m SHD), and a 60-month completion period from tender

acceptance.

Even if you're not a developer or an engineer, these numbers anchor your expectations about timeline and form
factor. Buyers who come in late sometimes forget that EC completion horizons do affect resale interest, rental

demand during construction, and how soon a project can actually become a practical option for moving families.

Where WYNWOOD GRAND fits in the picture

Now, zoom in on the project listing that many buyers are already watching.

CDL's official materials list WYNWOOD GRAND under its upcoming launches, and the key location and
configuration details are fairly clear:

® Project address: Woodlands Drive 17

® Estimated number of units: 430 units

* Tenure: 99-year leasehold

® Positioning: an EC under CDL's upcoming launches listing

CDL also has a live enquiry pathway for WYNWOOD GRAND, and the enquiry page states that CDL will respond

on the next working day. For buyers, this is more than a convenience. In practice, it's often the first sign that the



developer team is actively preparing for marketing readiness and could be gearing up for the next milestone,
whether that's WYNWOOD GRAND showflat activity, a WYNWOOD GRAND brochure release, or a more
formal preview such as a WYNWOOD GRAND VVIP preview.

There's one more nuance buyers should keep in mind. HDB's earlier communications about Woodlands Drive 17
expected the site to yield about 420 EC units, while CDL's current listing shows an estimated 430. That difference
is small enough to be treated as a planning estimate that can shift as the design is refined. Still, it's a reminder

not to lock yourself to a single figure until official project documents are out.

Why buyers are reacting now, even before official brochures

When an EC site hits the market calendar, it creates a “wait or switch” dilemma for a lot of households. I've seen it
play out in showflat queues and weekend viewings: people come in thinking they're only doing research, then

suddenly realize their current option could be competing with a brand-new launch at a specific address.

With WYNWOOD GRAND, the momentum is driven by a few practical factors that are already confirmed.

Location pull: Woodlands South MRT convenience

CDL's project details mention that WYNWOOD GRAND is at Woodlands Drive 17, alongside the Woodlands
Healing Garden, and is “minutes from Woodlands South MRT.”

There's also an additional tender condition document that references a covered linkway connection from
Woodlands South MRT Station Exit 5 toward the development. That kind of connectivity tends to matter Visit
this page for everyday decisions: whether you're rushing for work, bringing kids out in the rain, or managing

groceries on a weekend.

Also, for buyers planning long-term living, transit proximity changes how you judge resale durability. Even if you
don't “need” MRT access today, it becomes part of your unit's story when you're comparing it against older

estates or competing developments.

Nearby amenities that already function

CDL's project description lists nearby amenities including:

e Causeway Point

Woods Square

Woodlands Health Campus

Woodlands Civic Centre

From a market notes perspective, this matters because it anchors daily life, not just commute convenience. A
development can be well-connected to transit and still feel isolated if retail and services are far. Woodlands
already has those anchors, so the “liveability” argument is easier to make compared to fringe locations that

depend on future development.

Recent EC transactions, and what they usually do to pricing
expectations

You asked for “Recent EC Transactions: Woodlands Market Notes,” so let's translate the confirmed events into

how buyers tend to behave.


https://wynwood-grand.sg/
https://wynwood-grand.sg/

In Singapore EC and resale patterns, there’s a common rhythm:

1. First comes confirmation that a site is real and moving forward.

2. Then buyers start forming informal comparisons between new launches and existing resale units in the wider

region.

3. After that, price expectations start to detach from pure sentiment and align with unit types, nearby amenities,

and the practical convenience of location.

With the Woodlands Drive 17 EC site, the confirmed tender award is the first part. The second part is what CDL is
doing now through its upcoming-launch listing and live enquiry route. Even without published pricing, the act of
listing a project creates buyer attention, and buyer attention creates a kind of “shadow pricing” in the resale

market, because people begin to ask whether they’'d rather wait or buy sooner.

Here's the reality check I'd offer from experience: you rarely get a clean, one-to-one correlation between tender
outcomes and resale prices. Sometimes resale prices cool because households are waiting. Sometimes they hold
firm because people need to move immediately. The effect depends on how strong competing demand is across

the broader market.

So instead of trying to predict a specific WYNWOOD GRAND pricing number before it's officially released, it's

more useful to think in ranges of behaviour:

® |f you see resale ECs near Woodlands becoming “harder to find,” it usually indicates buyers are choosing to

wait for launch rather than sell quickly.

¢ |f you see more discounts appear in resale listings, it can indicate that waiting is creating pressure for earlier

movers.

At the moment, since we do not have verified official WYNWOOD GRAND pricing or released unit layouts, the
most defensible approach is to treat the tender confirmation and the upcoming-launch listing as a catalyst that

reshapes demand and buyer timing, not as direct pricing evidence.

Tenure and unit estimate: how 99-year leasehold changes the decision
lens

CDL's listing shows WYNWOOD GRAND on a 99-year leasehold basis, with an estimated 430 units.

When buyers see leasehold, a common question is: does it reduce long-term value compared with freehold? The
most honest answer is that it depends on the lease term and your exit plan. For most owner-occupiers, the unit is
a home first. For investors or households planning an earlier sale, leasehold nuances can influence resale liquidity

and buyer profile.

The unit estimate also shapes how “buzzy” a project might feel once it's completed. Around 430 units typically
means a sizable development, which can support amenities and internal ecosystem, but you should still expect
that common-area management and lift access logistics matter. Without a WYNWOOD GRAND site plan and
floor plans we can't comment on how that will look, but the unit count alone usually tells you it won't be a small,

quiet enclave.

What to watch next for WYNWOOD GRAND (and what to avoid
guessing)



Right now, the verified information gives you the project name, the developer listing status, and the broad site
context. However, several things buyers want are not confirmed in the materials we've already verified, so it's

safer to wait for official releases.
Here are categories | would not pretend to know yet:

e WYNWOOD GRAND brochure content and any pricing guides it might include

* WYNWOOD GRAND floor plans for each unit type

e WYNWOOD GRAND site plan layouts and internal circulation

* Any confirmed WYNWOOD GRAND balance units details once units are launched and sold

® The existence, timing, and format of WYNWOOD GRAND book appointment sessions or WYNWOOD
GRAND VVIP preview events

Instead of guessing, you can focus on what you can do now. If you're actively planning a move or evaluating an
EC strategy, it's often worth submitting your interest so you're on CDL's radar for updates. CDL's enquiry page
indicates a quick response timeline, next working day, which can help you avoid missing early-stage information

drops.

A practical way to plan your EC timing around WYNWOOD GRAND

When people ask me how to approach a new EC launch they haven't seen yet, | usually steer the conversation
toward timing discipline, not just excitement. New launches are compelling because they look clean and fresh,

but EC decisions work best when you align them with your family’s near-term needs and your financial runway.
Here's a simple approach you can actually follow without overcommitting to speculation.

1. Submit interest for WYNWOOD GRAND so you receive updates as they are released, and keep an eye on any

official announcements about showflat or viewing sessions.

2. Meanwhile, review what existing EC options around Woodlands currently offer in terms of unit type and

liveability, because your “wait time” is not free.

3. If you're considering more than one development, track your criteria consistently, especially distance to

amenities and everyday convenience like medical access and shopping.

4. Once WYNWOOD GRAND floor plans and confirmed unit mixes are available, compare like-for-like, not

just bedroom count.

5. Only after you see WYNWOOD GRAND pricing and official documentation should you decide whether

waiting is worth it versus buying earlier resale or another new release.

This is not a promise that you'll get a better deal by waiting. It just keeps you from making a rushed decision

based on incomplete information.

Woodlands market context: what buyers usually care about right after
a tender outcome

After a tender award, the market tends to focus on three buyer questions, even if nobody says them out loud:

First, "How connected is this truly on day-to-day routes?” That's where the Woodlands South MRT proximity and

the covered linkway condition matter. It turns commute convenience into something you can picture.

Second, "What does the neighbourhood life look like today?” The presence of Causeway Point, Woods Square,

Woodlands Health Campus, and Woodlands Civic Centre helps make that answer immediate rather than



theoretical.

Third, “Does the new project change the competitive landscape?” This is where the 99-year leasehold and the
estimated 430 units inform expectations about how the development could perform relative to the existing

supply of ECs in the region.

And then there’s the personal question every household must answer: “Do | need to move now, or can | tolerate

the uncertainty?”

That's the trade-off most people learn the hard way. Waiting for a new launch can be smart, but it can also create
temporary pressure if your current lease ends, your child's school plans change, or your family’'s living

arrangement becomes uncomfortable.

What you can realistically confirm about the WYNWOOD GRAND
journey so far

To keep this grounded, here's what we can say with confidence based on the verified context:

e WYNWOOD GRAND is listed by CDL as an upcoming launch.

® The location is Woodlands Drive 17, which also has an EC tender outcome.

® The estimate is 430 units on a 99-year leasehold basis.

® The developer has a live enquiry page, with a stated next-working-day response.

* The project description highlights proximity to Woodlands South MRT, plus nearby amenities including
Causeway Point, Woods Square, Woodlands Health Campus, and Woodlands Civic Centre.

® The tender documentation references a covered linkway connection from Woodlands South MRT Exit 5.

That's enough to justify paying attention. It is not enough to justify concluding specifics about WYNWOOD

GRAND pricing, detailed configurations, or exact internal layouts.

So if you're browsing now and hoping for floor plans or brochure scans, the best move is to treat any unofficial
sharing online with caution and rely on what CDL officially releases through its project materials and showflat
channels.

The bottom line for buyers watching Woodlands Drive 17 right now

Woodlands Drive 17 has crossed a key threshold because the EC tender is awarded. That tends to trigger a chain
reaction: buyer attention grows, enquiry demand increases, and competitors in the nearby resale market start

getting pulled into the same decision frame, even before anything is launched for sale.

At the same time, CDL's listing for WYNWOOD GRAND provides a clear anchor for buyers who are specifically
interested in that address, with the estimated 430-unit scale and 99-year leasehold tenure. The location story is

strengthened by references to Woodlands South MRT proximity and daily-life amenities that already exist.

If you're considering whether to act now or wait, your best edge is patience paired with preparedness. Submit
your enquiry, track official releases for WYNWOOD GRAND project info, and be ready to evaluate WYNWOOD
GRAND floor plans, WYNWOOD GRAND site plan, and confirmed pricing as soon as they become available.

Until then, the most rational stance is interest gathering, not overconfidence.

Woodlands tends to reward buyers who can separate confirmed facts from wishful thinking. Right now, the
confirmed facts are enough to justify a close watch. The rest, including the concrete details people really want,

will land when CDL’'s marketing milestones roll in.



